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In today’s competitive market, customer retention is no longer a “nice-to-have”"—it’'s a critical driver
of profitability. While many businesses understand this intuitively, the data now provides a clear,
quantifiable link between loyalty programs and revenue. The question is no longer if you should have

a loyalty program, but how you can optimize it for maximum financial return.

The Hard Numbers on Loyalty and Spending

Research across various industries paints a compelling picture. According to a 2025 data
compilation by Queue-it, the top-tier loyalty programs boost revenue by an astounding 15-25%
annually among their user base. This isn't just about retaining existing customers; it's about
encouraging them to spend more. The same report found that 37% of consumers actively spend

more with brands where they are part of a loyalty program.

This is further substantiated by academic research. An econometric analysis of over 1,000 retail
categories revealed that well-structured loyalty programs increased category sales by 12-15%,
particularly in markets with high customer penetration.

So, where does this increased spending come from?

Increased Purchase Frequency: Customers are incentivized to return more often to earn rewards.
Higher Average Transaction Value: Loyal customers are more likely to add extra items to their cart,
with one study from SaaSquatch noting they spend 67% more than new customers.

Upselling and Cross-selling: A rewards program provides the perfect platform to introduce

customers to new products or premium tiers of service.

The Cost of Inaction

Failing to implement a loyalty program means leaving significant revenue on the table. Without the
structured engagement a loyalty card provides, you risk losing customers to competitors who make
them feel more valued. A post on LinkedIn highlighted this, stating that 84% of customers are more

likely to shop with brands that have loyalty programs because it fosters a sense of being valued.

How NextBee Turns Loyalty into Profit
Understanding these statistics is one thing; implementing a program that achieves these results is
another. This is where NextBee excels. We provide the tools to transform loyalty from a concept into a

revenue-generating engine.
Our platform helps over 300 brands achieve 15%+ revenue growth by enabling them to:

. Deploy Targeted Offers: Move beyond generic discounts. With NextBee, you can create personalized
promotions that resonate with individual spending habits, directly influencing purchasing decisions.
. Encourage Higher Spending: Use tiered rewards and exclusive perks to motivate customers to

increase their transaction value.



3. Track and Optimize ROI: Our detailed analytics show you exactly how your program is performing,
allowing you to make data-driven decisions to enhance profitability.
Don't let your competitors capture the revenue that belongs to you. Sign up for a NextBee demo

today and learn how our platform can help you build a loyalty program that directly impacts your
bottom line.
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Learn More About Our Proven
Approach

We have worked with 300+ brands and helped them succeed. To learn more
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